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BBeaeHue

B m3narensctBe Cankr-IleTepOyprekoro rocyaapcrsenHoro ynusepcurera B 2019 r. Bwinuia Kosi-
JeKTUBHAsE MOHOTpadust «YmpaBieHue OM3HECOM B IU(PPOBON HKOHOMHKE), HAMCAaHHAs MPEICTaBUTE-
nsmu Benymux By30B Poccuun (MI'Y, CIIOI'Y, HUY BID u ap.), a Takke cnenumanuctamu [TAO «I"a3-
poM HE(PTH», B KOTOPOH pacCMaTPUBAIOTCS PA3IUYHbIE TEOPETUKO-METOJOJOTHYECKUE U MPHUKIaJHbIE
acnekTsl nudpoBoii Tpanchopmaiuu OuzHeca. B 4acTHOCTH, aHATU3UPYIOTCS OCHOBHBIE XapaKTEPUCTUKH
MOBEJICHUSI TOTPeOUTENIeH 1 MAapPKETUHTOBBIE CTPATETUH KOMIIAaHH (B TOM YHKCIIe B MEIUIIMHCKOH cdepe),

a TaK)ke 0COOEHHOCTH J1€JI0BON KYJIbTYPbl B HOBBIX LIU(POBBIX YCIOBUSX.

IloBeaeHue noTpeouTeser B UPppoOBON IKOHOMUKE

AHau3 MoZiepHU3alMU OTPEOUTENBCKOTO MOBEICHUS CTall OHOM U3 OCHOBHBIX LieJIel aBTOPCKO-
ro KOJUIEKTHBA, JUIS JJOCTHKEHHsSI KOTOPOH OBbLT MCIIOJIb30BaH IIMPOKHHA CHEKTP MCCIeI0BATEIbCKUX Me-
TOJIOB OT 0030pa 3apyOeKHOW M OTEUECTBEHHON HAayYHOW JIMTEPATYpPHI, NTaHHBIX aHAIUTHUYECKUX U KOH-
CAJITUHIOBBIX  (PUPM, MHTEPHET-UCTOYHMKOB JIO HHTEPBBIOMPOBAHUS MEHEDKEPOB  KOMIIAHMUH,
npoxoadumx odydenue no IlpesnneHrckoil mporpaMme NOATOTOBKU yIpaBieHYeckux kajapoB B CIIOI'Y
u CII6I'DY. B pesynbraTe aBTOpaMu OBLIHM BBISBICHBI HanOoJee MOMyJISIpHBIE MOHATHS B MCCIIETyeMOi
00J1acTH: BUPTYyaJbHAsI U JOTIOJIHEHHAS PealbHOCTh, MOOMIBHOCTh, aKTUBHOCTb, MOJIOJICKb, OTKPBITOCTH,
rapKeThl, CAllT, COIMAIbHBIE CETH U JIp. [ YTipaBieHue 6usznecom ..., 2019, c¢. 72-73].

[Ipexne yeM NpUCTYNHUTh K aHAJIM3y COBPEMEHHOI'O COCTOSIHUS NOTPEOUTENbCKON OHIaWH-CREpHl,
aBTOPHI OOpAIIalOTCs K MCTOPUM BO3HMKHOBEHMS HCCIIEOBAHUI MOTPeOUTENBCKOro BbIOOpa B 1960-x
rogax u ocobo ormeuator padory J[x. Dumkena, [. Komnara u P. biskysnna «IloBenenue morpedute-
nei» (Consumer Behavior, 1968), B koTopoii BriepBbie OblIa MPEIIOKEHA MOJICTh MPHHITHS TOTPEOH-
tenbckux pemenuii, HazBaHHast DKb (EKB) [Engel, Kollat, Blackwell, 1968]. ABTops! paccmaTpuBaioT
«TI0TpeduTeNIbCKOE TI0BeAeHNEY (consumer behavior)' kak ofHO M3 6a30BBIX MOHATHIA MOHOrpaduu. VM
yIaJI0Ch POAHAIM3UPOBATE €r0 B KOHTEKCTE HOBEUIINX U(PPOBBIX (POPM TOPTOBIH, MOTPEOICHUS, Map-
KETUHTOBBIX CTPATEruil KOMITAHUH, COBPEMEHHOM OPraHU3allMOHHOMN CPEJIbI.

JeTanpHbI aHaMWM3 HHTEpHET-TOProBiH (online shopping) 3a mocinennue napy JAecCATUIETHH, POCT

KOTOpOﬁ, COTJIaCHO IIPUBCJACHHBIM B MOHOFpa(bHH JaHHBIM ACCOI_II/IaI_[I/II/I KOMITIAaHUM HUHTCPHET-TOPIOBJIN

' Mosenenne nmoTpeOuTeNne Wi moTpednuTeNhCKOe MOBECHNE (aHTII. consumer behavior) — HOHATHE, KOTOPOE aKKyMy-
JINPYET UCCIEI0BAHUS BCEX BUJIOB JIEUCTBUI M PEIICHH, CBA3AHHBIX C IMOKYNKON M JAJIbHEUIIMM NMPUMEHEHHUEM TOBApPOB U
YCIIYT, YYUTHIBas IICHXO03MOLIMOHATBHBIE W TIOBEICHYECKIE PEAKIINH TOTPEOUTEINs, CBI3aHHBIE C TTOTPEONTENECKAM BBIOOPOM. —
Ipum. pey.
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(AKUT), yxe B 2018 1. coctaBun noutu 20%, a obopot — 1,25 Tpnu py0. [MBanosa, 2018], mo3Bomun
aBTOpaM BBIJIEIUTh HanboJiee CYIIECTBEHHBIE (hakmopbl u cO8ueU 8 nogedeHuu nompedoumenei, Cpeau
HUX:

— DKCNOHEHYUANbHAS CKOPOCMb nenempayuu' yu@dpoewix mexmono2uii 6 mopaosyio cgepy 4epes
pa3IuyYHble MCTOYHUKH, HAMpUMep ceTd, LudpoBble MIATHOPMBbI, MPOU3BOACTBEHHBIE BO3MOXHOCTH
«Munyctpun 4.0», obradHble TEXHOJOTUHU, UCKYCCTBEHHBIM mHTe/uekT, Big Data u 1.1, [YmpaBnenue
ousHecoM ..., 2019, c. 77];

— ¢popmupoeanue IPUHUUIHAIBHO HO8020 mMuna nompeboumenel — MOOUIBHOTO, THOKOTO, OTKpPbI-
TOTO, CBOOOJHO BOCIIPMHUMAIOIIETO HOBBIE WJEW U TPEIJIOKEeHHs [YmpaBieHue OuznecoM ..., 2019,
c. 72];

— ycnex uHmepHem- (OHIALH)-MOpP2061uU, 00YCIOBICHHBIN YJ0OCTBOM B UCHOIb30BaHUU (usability);
TMIOJIE3HBIM KOHTEHTOM, 3aBUCSIINM OT KauecTBa UHTepdeiica, M BEICOKIM yPOBHEM JTOBEpHs MOTpeOuTe-
neit (online trust) [Gefen, Karahanna, Straub, 2003, p. 68], cpeau KOTOPBIX TJIABHBIMU yYaCTHUKAMU CTa-
HOBATCS TPEJICTAaBUTENHN MOKoJIeHUs Y (poauBmuecs nmocie 1981 r.), Hanbosee BOBICYCHHBIE B TOPIOBOE
uHTepHeT-npocTpaHcTBO [MccnenoBanue Coepbanka, 2017];

— CYIIECTBEHHBIH pocm yeHHocmu u 3nauumocmu OpeHOd, ero SMOLUOHAIBHOM COCTaBIIAIONICH,
(popMupoBanne «OpPEHI-COOOIIECTB»’, B YACTHOCTU IOMyJISpH3alys KOHLENIMH «consumer brand
engagement» (CBE)’, kxoTopas mojpa3syMeBaeT IOBEIEHUYECKYIO, SMOLMOHAIBHYIO U I103HABATEIBLHYIO
JesITeNIbHOCTh, HAMpPaBICHHYIO «HA B3auMOJEiicTBHE C¢ Openaamu U Mexnay Openmamm» [Hollebeek,
Glynn, Brodie, 2014];

— 3asucumocms aoanmayuy nompeoumenei K yu@dposuim UsMeHeHUsM om 0cobenHocmel MeHmda-
Jaumema M 0a30BBIX KYJBTYPHBIX IICHHOCTEH. B 4acTHOCTH, MO MHEHHIO aBTOPOB, POCCUMCKUN MEHTAIH-
TET KJIacCU(UIUPYETCS KaK KOHCEPBATHUBHBIM C HHU3KUMU TeMIIAMH MPHUCIOCOOTCHHS K WHHOBAIIUSM
[Yopasienue 6usnecom ..., 2019, c. 78];

— pacmywee 6IUAHUE UCKYCCMBEHHO20 UHMENIeKmd, KOTOPbIA BBITECHSET TBOPYECKYIO COCTaB-
JSIOUIYI0 332 CYET «pacIHIMpeHHusl Kpyra oOpa3oB» U «TOUeK KOHTakTa ¢ morpedburtenem» [KyuuHona,
2018];

— U3MeHeHUue CKOpOCmu U Cmuisi nooayu uHgopmayuu BBUAY COKPAIICHUS TEKCTOBOM M yBeIHYe-

HUSl BH3YaJIbHOM KOMIIOHEHTHI KOMMYHHKAIlUU, YCKOPEHUsT (OPMHPOBAHUSI OOIIECTBEHHOTO MHEHHS U

"To ectn pacnpocTpaHeHHe, IPOHUKHOBEHUE.

2ABTopCKMM KOJUIEKTHBOM OBLIO NIPOBEAEHO HCCIIEA0BaHUE OpeH-coo0IIecTBa KOMIIaHHH (HaMEHOBaHUE HE yKa3a-
HO), 3aHUMAIOIIEHCSI TPOU3BOACTBOM M JJOCTaBKOM rOTOBOM eJibl (CyIIH, MUILA, [1acTa) B HECKOJIBKUX roponax Poccun. Otme-
YEeHO, YTO B paMKaX 3TOT0 COOOIIECTBa B colMaibHOI cetn «BKoHTakTe» Hadamach cUCTeMaTHUYECKas IyOMKaIs KOHTEHTA,
MTO3BOJISIONIAS BIUATEH HA TIOBEJICHNE TIOTpeduTenei [ Ynpasienue Ouznecom..., 2019, c. 100-108].

3 «Consumer brand engagement» (CBE) — pa3Butne KOMMYHUKAIHNA TOTpeOHUTENS C OPESHIOM TOCPEICTBOM MTPUMEHE-
HUA pa3JIMYHbIX COUMAJIbHBIX CeTe! U T.I1. — [Ipum. pey.
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TEeHEPUPOBAHUS «IICEBIOPEATIBHOCTIY 3a CUET BU3YaIU3alMd KOMMYHHMKAalIMH (Hampumep, UCIOJIb30Ba-
HUE YIPOILEHHBIX BUPTYyaJIbHBIX UMUTALUN U CUMYJISIKPOB) [ YipaBieHue OuzHecoM ..., 2019, c. 80-81];

— nepexo0 om Maccoeoll K KIUeHMOYeHMPuyHou KoMmyHuxkayuu (0OCOOEHHO B cepe CpeaHero u
Mayioro Om3Heca), B pycie KOTOPOH MOTPEOUTENb UTPAET POJb «YIPABISIEMOTO PEXHCCEPa» TOPTOBOTO
B3aUMOJICHCTBHS C NPUMEHEHUEM TapreTHHra 1o 0a30BbIM XapaKTepUCTUKAaM: HACTPOEHUI0, 00pazy
MBIIIJICHHS U T.10. [ YTpaBieHue Ousnecowm ..., 2019, c. 81].

Cy11ecTBEeHHOM 3aciayroil aBTOPCKOIO KOJIJIEKTHBA SBISAETCS (OPMYJIUPOBKA OCHOBHLIX MPEHO08
mpaucgopmayuu nompeoumenbcko2o nogedeHus 8 Yyugdpoeyro snoxy, a UMEHHO: He0OXOIUMOCTb CBOE-
BpEMEHHOW ajanTaiuuu K IU(GPOBBIM W3MEHEHHUSM; BO3pAcTalollee BIUSHUE KIMEHTCKOIO ONBITA; 3MO-
[IMOHAJbHAS BOBJICYCHHOCTh MOTPEOUTENICH 3a CUET IOTOJHEHHONW M BUPTYAJIbHOW PEaIbHOCTEH; POCT
KJIMEHTOLIGHTPUYHOCTH M 3KOJIOTMYHOCTH; MOTPY>KEHUE MOoTpeOuTeneil B HuppoBble TaJKeThl; «HEIpe-
pBIBHOE 00Y4YEeHHE» U «BBIPABHHBAHUE)» COIMAIBHBIX TPAHUL] MEXKy TOTPEOUTEISIMH («OTKPBITOCT, -
MOKpaTHYHOCTb, CBOOOa»). B cBOIO 04epesn, CO CTOPOHBI MPEIOKEHUS UMU OTMEUEHO YCKOPEHHUE CO3-
JaHUA W BHEAPEHHs WHHOBALMOHHBIX OHM3HEC-MOJENEl; YACLICBIEHUE W YIPOILUEHUE TOPIrOBBIX
TEXHOJIOTUH U cepBUCOB [ YTpaBieHue OusHecom ..., 2019, c. 87].

B ycnoBusiX KpU3HCHBIX SIBICHHUH, BBI3BaHHBIX I100albHBIM pactpocTpanenueM COVID-19, oco-
OyI0 3HAYUMOCTH ¥ MPHUKIIATHONH MHTEPEC MPHUOOPETAIOT BBIBOJBI aBTOPOB OTHOCUTEIILHO YUPDPOBLIX U3-
MeHeHull nhompeOaeHus ycuye 6 cgepe 30pagooxparenus. B ToM dncie Ha3BaHbl cIenyIOIINE akmopul,
JEeTEpPMUHUPYIOIINE PAa3BUTHE PbIHKA LU(QPOBBIX PECYpCOB B MEAUIMHCKONW OOIACTH: NMPOHUKHOBEHHE
HHTepHeTa B MOBCEIHEBHYIO KU3HB; CriIaxuBaHue aupdepeHnuany HHTepHeT-nonb3oBareneii (B Poc-
CUM); CTpEMHTENbHAs LU(PPOBU3ALMS 3APABOOXPAHEHUS; POCT MHTEPHET-NPUIIOKEHUH, CIIOHCHPYEMBIX
(bapMaleBTUUECKUMH KOMIIAHUSAMH; CBOOOAHBIM JOCTYIl K HEKOTOPBIM NPO()ECCHOHAIBHBIM HHTEPHET-
TIPUJIOKEHHAM TI0 JIMATHOCTHMKE OOJIE3HE; BOBIEUEHNE NAMEHTOB B OHNaiiH-31paBooxpanenue’. Takxke
NpeUIoKeHa Kraccugukayus nayuenmos-nompeobumenei. 1) «TpagULUOHAIMCTBD», MOJIATAIONINECS Ha
TPaJUIIMOHHBIE METOBI JICYCHUSI U PEKOMEHIAIMH MEIUKOB-TIPO(ECCHOHANOB; 2) «COMHEBAIOIIUECS),
KOTOpBIE TI0CIIE MOCELIEHNs Bpaya 00pallaloTCcsl K MHTEpHET-pecypcaM Ajsl IoMcKa HHGOpMaLUU O Auar-
HO3e, mpernaparax M T.I.; 3) «HUcKaTeian», KOTOpble MBITAIOTCS CaMOCTOSATENIBHO pa300paThCs B JHOOOH
npobiemMe, B YaCTHOCTH MEIUIMHCKOH; 4) «I1oKoJeHne Y» — MOATPYIIa «HOBOTO pPUTMa >KU3HU», CBO-
001HO BiajCIONIas AeBaiicamu, «okuByias B Cetuy [ Yrpasienue 6usnecom ..., 2019, c. 116-117].

AKTyalbHBIMU 3ByYaT npeoocmepedicetiss aBTOPOB OMHOCUMENbHO HENPOPeCcCUOHAIbHO20 UCNOb-
308aHUSL UHMEPHEM-PeCyPCO8 8 MeOUYUHCKOU 0b1acmu, KOTOPOE MOKET ObITh YPEBATO OMIMOOYHBIM JIH-
arHo30M U HEBEPHOW OLIEHKOW COOCTBEHHOTO COCTOSIHHUS, HEMOJIHBIM COOpOM aHamMHe3a M / WIM Hempa-

BWJIbHOW CEMUOTHUKH U T.II. [ YripaBiieHue OuzHecom ..., 2019, c. 118].

1 . .
Voxe B 2012 r. oHNalH-cerMeHT NOTpeOuTENeH B 3ApaBOOXpaHEHNH oneHuBaics B 17% oT obmiero uncna nmorpedure-
Jiei MeMIUHCKUX U papmaneBTudeckux yeuyr [Virtual Currencies ..., 2016].
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Oco6eHHOCTH M(PPOBOro MapKeTHHra

B uuncne oCHOBHBIX XapaKTEPUCTHK ITU(PPOBOTO MAPKETHHTa aBTOPHl MOHOTpa(UU HA3BIBAIOT: MO-
Jie1b KOMMYHUKAIUN «OJMH K OJHOMY» WIJIM «MHOTHE KO MHOTHMM»; UHIUBUAYaJU3UPOBAHHBIN MapKe-
TUHT («MOJEJb MyJUDY) UM MaccoBas KaCTOMH3alus; JAECLEHTPATM30BaHHbIM PHIHOK; ApPTHEPCTBO C IO-
Tpebutenem u ap. [Kiani, 1998].

BaxxHbIM JOCTHKEHHEM aBTOPCKOTO KOJUIEKTHBA SIBISETCS, BO-TIEPBBIX, onpedeieHue Kiuesblx
0.10K08 «Yuhpo80o20 Mapkemunaay, BKIIOYAIOIINX:

a) noscemMecmuyIo agmomamu3ayuio busHec-npoyeccos, KOTopas MpeanoiaracT He TOJbKO BHEIpE-
Hue CRM-cucrem (Customer Relationship Management) u ux MofyJeii', MO3BONSIOMMX aBTOMATH3HPO-
BaTh MPOJIAXKU, MAPKETHHT, CEpBUCHOE 00CTyKuBaHue, HO U uHTerpannio CRM 1 kaHanoB KOMMYHHKa-
Ui ¢ NOTPeOUTENIMH, aBTOMATH3AIMI0 BHYTPEHHUX OM3HEC-TporieccoB H T.11. [["onoBkoBa, 2014];

0) 8o30eticmeue uHmMepHem-mopeo6IU U INEKMPOHHBIX NIamedicell Ha nogederue nompeoumerei, B
pe3ysbTare 4ero MUPOBOE KOJUYECTBO OHJIAMH-TPaH3aKIHWK MOYTH CPABHSIOCH C O(IaiH-IIOKYITKaMHU.
VYxe B 2015 r. 63% poccusiH NpoU3BOAMIN OHJIAWH-OIUIATY TOBapoB M yciuyr [[eneru m UHTEpHET ...,
2015], mpuuem 3Ta 10JsI HEYKOCHUTEILHO BO3pacTaeT. ABTOPHI CIIPaBEJIMBO OOBSACHSIOT TaKylo TUHA-
MUKy MaccoBm3alueil MHTepHeTa W WUCIOIb30BAaHUS PA3IUYHBIX TaKETOB, (IIAHIIETHI, CMApT(OHBI
U T.II.), POCTOM KOJMYECTBA MOKYNOK «Ha XOAYy», OBICTPOTOM M JOCTYNHOCTBIO OHJIAMH-IIIaTEXKeH,
«MYJIbTUKaHATBHOCTBIO» OHJIAWH-TIPHOOpEeTeHUH U 1p. [ YpaBienue OuzHecom ..., 2019, c. 93-96];

B) pacmyujue 803MONCHOCIU UHIMEPHEM-MAPKEMUH2a U e20 UHCMPYMEeHmo8, B TOM YHCIIe KOHTEK-
CTHOW M MEIMIHOMN pekiambl, mouckoBoi ontumuzanuu, SMM — «BKonrtakre», Facebook, Instagram,
anekTpoHHBIX 1 CMC-pacchiiok, 4at-60ToB, QR-k070B B oiaiiHe, KOHTeHT-MapkeTHHTa 1 Ap. [ConmHa,
2017];

Bo-BTOpBIX, BBIIEICHBI nAMb 21A6HbIX MEHOeHYULl OalbHeliue20 pa3sumus «Yugdposozo mapke-
muHea», O0bETUHEHHBIX MMEPCOHATN3UPOBAHHBIM (JINYHOCTHBIM) XapaKTepoM. B Ux gucie: MecceHpKep-
MapKETHHT, TOJIOCOBOH ITOHUCK, CIIPOC Ha KAYECTBEHHOE BHJIEO, POCT BIUSHUS OJOTEpOB, YBEIWYCHUE

CIIpoca Ha ayTCOPCUHT ITU(GPOBOTO MapKeTHHTa [ YpaBieHue 6uzHecom..., 2019, c. 98].

'B ux uncne:

1) Customer Information File (CIF) — c6op u npenocrasienue (1o 3arnpocy) HHGOPMAIMH O MOKYIATeNsIX 110 pa3ind-
HBIM HCTOYHHUKAM;

2) Sales Force Automation (SFA) — aBTOMaTH3amus MPOJaKd TOBAPOB H yCIIYT;

3) Marketing Automation (MA) — aBToMaTH3aIis MapKeTHHTa M aHAIIN3 TIOBEACHUS MMOTPEOUTENIeH Ha OCHOBE MX TH-
nostoru3anuu [Po3nonsckas, Jlemosckast, 2009];

4) Service Desk — ynpaBnerne 1 KOHTPOIIb CEPBHUCHOTO 00CITY)KHBaHUS;

5) Contact-centre — 00pab0oTka KOHTAKTOB C HBIHEIIHUMH U MOTEHIMAILHBIMA KIMEHTAMU C WCIIOH30BAaHHEM TaKUX
KaHaJIOB, KaK MHTEPAaKTHUBHBIE PEUEBbIE MEHIO, CAUTHI, e-mail u T.11.;

6) ananutnyeckuit CRM — cOop, XpaHeHHe U aHAIM3 MApKETHHTOBBIX AaHHbIX [ Tapacosa, Illeun, 2011].

164



KopoeHukoea H. A.
ITogedenue nompe6ume.ell u MapkemuHz208ble cmpame2uu KOMnaHuii 8 KOHmekcme yugposusayuu

CokpaileHue JIOTUCTUYECKHX (COBITOBBIX) MAPKETHHTOBBIX U3/iePiKEK

Bo3MokHOCTH COKpallleHUs] MOAOOHBIX U3AEPKEK BO MHOTOM 3aBHUCAT OT 3()(HEKTUBHOCTH YyIIpaB-
JIEHMSI LIETIbIO TIOCTABOK U OT TOYHOCTH MPOTHO3UpPOBaHuUs cripoca. ITocineanuii, B cBOO odepesb, onpee-
JSI€TCSl NPEANPUATUIMHU, IIPOU3BOISIINMHU ChIpbe, MaTEpUabl, €T, Y3JIbl U, HAKOHELI, TOTOBYIO IIPO-
IOYKIHIO», KOTOpBIE CTOJKHYJIHMCh € NpOOJeMaMu BHEAPEHHs «OECIIOBHBIX» IU(PPOBBIX TEXHOJIOTUH
yIpaBJIeHUs], a TAaKXKe C BONPOCAMH TMOBBILICHUs] YPOBHS LU(POBOro JOBEpHs (B LENAX pa3BUTHs MapT-
HEPCKUX OTHOIICHUH ¢ moTpedutensmu) [ YpasineHue 6usHecom ..., 2019, c. 126—128].

ABTOpCKasi rpyInmna rnpoBesia TIATENbHbII aHaIU3 COOTBETCTBYIOLIEH 3apybexcHol u omeuecmeeH-
Hou numepamypul. Ero pe3ynbTaThl MO3BOJMIA UM O0OCHOBATH 6ANCHOCHb CO30AHUA U UCNOTIb308AHUS
cneyuanbHbix npoepammubix npodykmos muna DCM'. Takod TPOAYKT OOECTIEYMBAET aBTOMATH3AIMIO
MOHUTOPHUHTA MOTPEOUTENBCKOTO CIPOCa U MOCTABOK, a TAKXKe MO3BOJISIET OOBEANHAT 1BA MOJYJIS IIPH-
knaanbix IT-mporpamMm: Momysns SCM? — uH(opManus s TPUHATHS PEINEHHI HAa OCHOBAaHUH cOOpa H
aHaJIM3a JIOTMCTUYECKOM MH(pOpMalMu O TOBapHBIX 3amacax, TOBapax B IyTH, TPAHCIOPTHBIX 3aTpaTax
u 71p.; Mmoxyins CRM’ — uadopmarus 06 ypoBHE U XapakTepe TEKyILIEro crpoca ¥ IPOrHO3UPOBAHKE MPO-
M3BOJIHOTO CIIPOCa Ha Pa3IMUHBIX YPOBHSX «IIEMHU MOCTaBOK» [ YTpaBieHue OuzHecom ..., 2019, c. 136].

ABTOpPBI TaK)Ke MPENNPUHSIIH TIONBITKY pazpabomams meopemuyecKyro Mooeib YnpasieHus cnpo-
COM 8 UHMEe2PUPOBAHHOU Yenu NOCMABOK C TIOMOIIbIO crhenuanu3upoBanHoil kommnanuu (EDI-
IpoBaiiiepa) Ha OCHOBE NpuHIMNA IUdpoBoro nosepus. I[lox 3TUM TEPMHUHOM aBTOPHI UCCIIEIOBAHUS
MIOHMMAIOT COTJIacHe BCEX YYAaCTHUKOB «LEMH MOCTAaBOK» KOMMYHHIIMPOBATH C II€JIbI0 OOMEHA JIOTUCTH-
YeCKOH, TOProBOiM M MapKeTHHroBoW HH(popmanueil mo nuppoBbIM KaHajmam moja KoHTponeM EDI-
npoBaiinepa [ Yrupasinenue ouzaecowm ..., 2019, c. 129].

bbutu cpopmynnpoBaHbl 1 000CHOBAHBI CIIEAYIOIIME THITOTE3bI:

1) yugposaa nocucmuueckas 3penocms npeonpusmus SIBISETCS KOMIUIEKCHBIM IAapaMeTpoOM, B
CTPYKTYpPY KOTOPOTO BXOJIST OLIEHKA YPOBHS IU(PPOBU3ALNN TPUMEHSIEMOI OM3HEC-MOAETH U MOTEHIIHAT
Pa3BUTHS CTPYKTYPHBIX JJOTUCTHUECKUX cerMeHToB npeanpusatus («Kommynukauuu, [Ipoueccsl, Ilepco-
Hay, UadpacTpykTypHOE 0oOecriedeHue»);

2) KOJMYECTBEHHO OLICHUTh YPOBEHb LIU(POBOM 3pEIOCTH JIOTUCTHUECKON AEATEIbHOCTH BO3MOXK-
HO (M 1esecoo0pa3Ho) ¢ MOMOIIbI HMHoexkca yugposou 3perocmu noeucmuxu npeonpusmus (UL3JII),
KOTOPBIN aKKyMYJIMPYET MOKa3aTeIN yPOBHS B3aMMOACHCTBUS C TIOTPEOUTEISIMH, BBIITOJHEHHS 3aKa30B,
yIpaBJIeHUs] NIPOU3BOACTBEHHBIMH ONEpalUsiIMU, CHAOXKEeHUs, pa3pabOTKU MPOIyKTa / YCIyTH, a Takke

CTETIEHHU Pa3BUTHs KOPIIOPATUBHON KYJIBTYPBI;

' Demand Chain Management — ynpasiieHHe LIENbIO IOCTaBOK, OPUEHTUPOBAHHOE Ha cIipoc. — [Ipum. pey.

2 Supply Chain Management — yripaBiieHHE IICTIEI0 TIOCTABOK Ha OCHOBE NIOTOKOB MH(OpPMAIIMH O CBHIPbE, MaTepHaliax,
MPOAYKTaxX U / Wiy yciyrax. — Ipum. pey.

3 Customer Relationship Management — ynipaBieHre B3aMMOOTHOLICHUSIMHU C TOTpeduTensiMu. — [Ipum. pey.
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3) nocmpoenue npoguns yugposoii 3perocmu 102UCMUKU npeonpusmus SIBISETCS YCIOBUEM U
(akTOpOM MPUHATUS OOOCHOBAHHBIX PELICHUH HPU BHIOOPE TEXHOJIOIMYECKOIO MHCTPYMEHTapHs JIOTHU-
CTHYECKON JesTenbHOCTH B 3aBUcUMOcTH OT 3HaueHuil UII3JII [YmpaBnenuwe OuzHecom ..., 2019,
c. 141-147].

ABTOpPCKMM KOJUIEKTMBOM TPEAJIOKEHA CIENYIOIAs KIACCUDUKAYUL MAPKEMUHSO8bIX MEMPUK:
a) Kpamkocpounvle unancoevle, onpeaenseMble (HaKTopaMu BHIPYUYKH, npubbu, ROI' Mapkerunra,
YUCTON MPUOBLTN OT MapKETUHTA; 0) Kpamkrocpounvle HepuHancosbie, 00YCIOBICHHBIE KOJIUYECTBOM I10-
Tpebuteneii / moceTuTeNeil 3a onpeeaeHH bl nepro, KommuecTBoM xkanod, CTR?, CPC® u 1.1.; B) don-
20CpOUHblE (PUHAHCOBbIE, 3ABUCAIIIE OT MOKA3aTee KamuTaIU3aluy IPEINpUsITHS, CTOUMOCTH OpeHaa,
CLV*; 1) doneocpounvie negpunarncoswie, NIETEPMAHNPOBAHHBIE TAKUMH MAPAMETPAMH, KaK JIOSIBHOCTB,
7107151 phIHKA (€€ TMHAMMKa), TEMITbl KOJMYECTBEHHOrO MPHPOCTa KIMEHTOB, CO3/1aHUE KIMEHTCKOIO Ka-
nuTana u ap. [Ynpaenenue omsHecoM ..., 2019, c. 160-169]. TIpoBeaeHHbII aHAN3 TO3BOIWI ClIENATh
aKTyaJIbHbIM Ha CErOJHAIIHUN IEHb 861600 O MOM, YMO KPUSUCHL AGTAIOMC NPULUHOU NPUOPUMEMHOCU
KPAmMKOCPOUHBIX PUHAHCOBBIX MEMPUK U Yeell. ITO TPO3UT UCKAKEHUEM pEealIbHBIX Pe3yJIbTaTOB MapKe-
THUHTOBOH JIeSITEIbHOCTH, HApYIIEHUEM COOTHOILEHH MOKa3aTenel JOArOCpPOYHON U KpPaTKOCPOUHOM pe-
3yJIbTaTUBHOCTH, MPEHEOPEKEHUEM JOJITOCPOUYHBIMH CTpPATErMsAMU MapKeTWHTa [YTpaBieHue Ou3He-
COM ..., 2019, c. 166—168].

B 3akmrounTenbHON IilaBe aBTOPCKUIN KOJUIEKTUB 3aTPAaruBaeT nogedeHyecKue acnekmul B Pyciie
aHanu3a TpaHchopMaluii BHyTpEeHHEH opeanuszayuonnotl cpeodvl. 11og 3TUM mojipa3yMeBaeTcsl BIUsSHUE
IU(POBBIX TEXHOJOTHHM HAa pealn3anuio OM3HEC-TIPOIECCOB U HEMpPEphIBHOE O0ydeHUe / MOBBILICHUE
KBaJTM(HUKAIMK TIepcoHaa, B ToM uncie B odmactu KT, duro mpearmonaraer cymecTBeHHbIe MOAU(HKa-
AU «POJIei» OM3HECMEHOB «IpOo(EeCcCCHOHANIOB» U «OIOpOKpaToB» [YmpaBiaeHue OusHecom ..., 2019,
c. 284-290]. Ha done mpeononeHus] CErOIHAIIHUX KPU3UCHBIX SBICHUI B OM3HECE aKTyalbHO 3BYUHT
YIIOMHUHAHUE aBTOPOB O TOM, YTO Ha CTAAMU LU(POBOTO BO3POXKICHHUSA / BOCCTAHOBJICHUS BHYTpPEHHSS
cpella «MHTEJUIEKTYalbHOM OpraHu3alii» MPHOOpEeTaeT 4epThl aAXOKpaTHUeCcKoH (KyJbTyphbl mpodec-
CHOHAJIOB) U PHIHOYHOU KYJIBTYPHI (KyJIbTYPHI peaAnpuHUMaTenei) [3s0puxkos, Axsienuanu, 2016].

ABTOpBI TakXe OOOCHOBBIBAIOT HEMAJIOBAXKHBIN MJIi COBPEMEHHOH COILMaIbHO-9KOHOMHYECKON
KOHBIOHKTYDBI (DaKT, YTO JJIsl MPEANPHUATUH, YUaCTBYIOIIUX B OHJIAMH-TOPTOBIIC, NpUHAMUE KOPNOpA-
mueHou coyuanvrot omeemcmeennocmu (KCO) moocem cmamv 0CHOBHbIM KOHKYPEHMHbIM Npeumyuje-

cmeoM, a TakkKe MO3BOJUT A(H(PEKTUBHO OOPOTHCS ¢ MOIIEHHUYECTBOM, 00€CIeunTh HHPOPMAITMOHHYIO

"Return On Investment — KO3(QQHUINEHT OKYMAaeMOCTH, ITOKa3bIBAIOIINI MPUOBIIPHOCTD WM YOBITOYHOCTD TOH HIIH
WHOM MHBECTULIMH. — [Ipum. pey.

2 Click-throughrate — moka3zatens «kinukabenbHOCTHY. — [Ipum. pey.

3 Cost Per Click — CTONMOCTb OHOTO KIMKA. — Ipum. pey.

* Customer Lifetime Value — «LeHHOCTb KIIMEHTA /1S GU3HECAY. — Ipunm. pey.
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0€30I1aCHOCTb, NMOJIEPAKUBATH KAYECTBO TOBAPOB M COXPAHATh KOHTAKTBI CO CTEHKXOAepaMu [Ypasiie-
HHEe Ou3HecoM ..., 2019, c¢. 300-302].

Crnenyer OTMETHUTDH JAIbHOBHIHOCTH aBTOPCKOTO KOJUIEKTHBA MOHOrpaduu. Yxe B 2019 r. um yaa-
10Ch c(hOPMYIHPOBATh HEKOTOPBIE ompuyamenvHvle )akmopvl Heynpasiaemol yughposusayuu, KOTOpbe
aKTyaJU3MPOBAIUCH B YCIOBHSX CETOJHSAIIHEro Kpu3uca (0COOEHHO B MEPUOJbl KAPAaHTHHA M CaMOM30-
asuMu). B X 4ducne: mpuMHMTUBU3ALUS AETIOBOM KyJIbTYphl; (hOpMUpOBaHHE B MHTEPHET-IPOCTPAHCTBE
«CyppOraTHON MCEBJOKOMMYHHUKALMNY; HAPYILICHUE MPUHINIIA €IUHOHAYAINS, pa3pyLIaloNero OpraHu-

3alMOHHYIO CTPYKTYpPY MHOTHX KOMITaHUH [ YTipaBienue Ouznecom ..., 2019, c. 289].

3ak/iloueHue

HecMmoTpss Ha HeNpelnBUACHHBIC KOPPEKTHBBI, KOTOPBHIC BHEC TJIOOAJIBbHBIN KPU3UC, BBI3BAHHBIN
nangemueit COVID-19, ocobeHHOCTH, TEHACHIIUU U MPOOIeMbl ITUGPOBU3AINH TOTPEOUTEITHCKOTO CEK-
TOpa, a TAKXKe POPMUPOBAHUS MAPKETUHTOBBIX CTPATETHH M JIETIOBOU KYJIbTYPBI KOMITAHUH, paCCMOTPEH-
HbIC B KOJUICKTUBHON MOHOTpa(UH, MPEICTABIISIOT BIIOJTHE OMPEICICHHBIN MTPAKTUICCKUI U TeOpeTHYEC-
CKMil HmHTepec. Psim aBTOPCKHX BBIBOJOB (TPaMOTHOE CTHUMYJIMPOBAHUE IMOTPEOHTENBCKOTO CIpoca B
OHJIAMH-TIPOCTPAHCTBE; TIOJ/ICP’KKA MPOU3BOIUTEINICH U MIOCTABIIUKOB Ha 0a3e HE TOJILKO KPATKOCPOUHBIX
(opc-MakOpHBIX) peIIeHHid, HO U JIOJTOCPOUYHBIX CTPATETHIi; BOCCTAHOBIICHHE U YKPEIUICHHE aIXOKpa-
TUYECKOW OPTaHMU3AIMOHHON KYJIBTYPHI U JIp.) UMEET MPUKIIATHYIO [IEHHOCTh ¢ TOYKU 3PCHUS MX MpUMe-
HEHHsI JUTS POTHO3UPOBAHMSI, MPEIOTBPAIICHHUSI W MPEOJIOJICHUS] KPU3HCHBIX TOCIEICTBHNA KOPOHABH-

pYCHOﬁ I/IH(I)GKI_II/II/I JIA HOTpe6I/ITCJ'IBCKOFO CCKTOpa U D9DKOHOMHKHU Poccumn B iemom.
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